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Deceptive Sales Practices

The titles of our articles about deceptive sales practices and the dates of the issues in which they appeared
are listed below. The prices of the issues are also indicated. The articles we consider the most important
are in bold. For ordering information, see the order form on the page following this list.

Issue Title of Article Price \/
January 2010........... An Unsuitable Life Annuity from TIAA; A Jury Verdict about
Allianz’s Deceptive Selling of Annuities to Seniors ......................... $10
May 2008.................. The Minnesota Attorney General, American Equity, Aviva,

and the Selling of Unsuitable Annuities to Seniors; The
California Commissioner, Allianz, and the Selling of Unsuitable
Annuities to Seniors; The Minnesota Commissioner, American
Investors Life, AmerUs Life, and the Selling of Unsuitable

ANNuities t0 SeNIOTS............cooooiiiiiiiiiiiii e 10
December 2007........ The Minnesota/Allianz Settlement about Sales of Unsuitable

Deferred Annuities to Seniors............c..ccoceviiriiniiniinicnicneneneeee. 10
November 2007 ....... A Critical Report by Three Securities Regulatory Organizations

about “Free Lunch” Seminars that Target Seniors.......................... 10
August 2007............. The Expanding Crackdown on Deception in the Sale of Unsuitable

ANNUIties €0 SENIOTS.........cccccoviiiiiiiiiiiieeeee e 20
March/April 2007 ... The Minnesota Complaint against Allianz Life for Selling

Unsuitable Deferred Annuities to Seniors..............cc.ccoooeveninienen. 25
February/Mar 2005...Northwestern Mutual and the NASD.........ccccevvviiiiiiieciiecie e, 20
October 2001 ........... A Legal Immunity Zone for the Marketers of Variable

Insurance Products............cccooiiiiiiiiiiiiiiiiciicetcetceteenee e s
December 2000........ Variable Life, the Surrender Squeeze, and the Coming

Bonanza for the LawWyers .............ccoccooiiiiiiiiiiiiee e 10
August 1999 ............. Deceptive Practices and the Establishment of IMSA; New York Life

Declines To Disclose Utilization Figures in Its Settlement

of Deceptive Sales PractiCes........ccvvevvieciieeiieriierieeieeieeieereeie e eve e 5
March 1998.............. A Challenge to Prudential .................coocooiiiiiiiiiiiceeeeeeee 5
January 1997........... A Challenge to Company Officials Concerning Deceptive Sales

Practices in the Life Insurance Business ................ccccocoeiiiiininnnn. 10
May 1996.................. Still More on the New York Life Settlement...........ccoecevevvvirnciencneniennnnne, 5
March 1996............... More on the New York Life Settlement...........cccceevveviiinciiiicieeieeieeeeens 5
January 1996........... New York Life’s Proposed Settlement of Lawsuits Alleging

Deceptive Sales Practices ..............ccocovveviiieciiiiiice e 10



Deceptive Sales Practices

(continued)
Issue Title of Article
July 1995 ..o Crown Life’s Sales Illustrations and the Era of Disillusionment..........
February 1995......... The Arguments Against Rigorous Disclosure; Deceptive Practices
and the New York Department ............cccceeveriereenienieneeneeieeieenenn
August 1994............. The Disclosure Approach to the Problem of Deceptive
Practices in the Life Insurance Industry...............ccccoovvinninnnenn.
March 1992.............. The Current State of Affairs in the Life Insurance Business..........
January 1987........... Are Life Insurance Sales Illustrations Out of Control? ..................
October 1985........... The Coming Era of Disillusionment; Life of Georgia’s Deceptive
Advertisement; How Not To Sell Universal Life ..............ccccveeennne..
February 1985........... How Not To Promote Cash-Value Life Insurance ............cccceevvveveennenns
December 1984........ The Piggybacking Scandal at Prudential.....................................
May 1984 ................. How Not To Advertise Universal Life ................c..cccoveirncininnnnnnn.
September 1982....... Deceptive Sales Practices and Professional Responsibility .............
May 1982.................. How To Earn 50 Percent on Your Savings..........cceceevveeeveeieerveenneeneenn,
June 1981................ Confronting the Traditional Net Cost Method.................................
March 1979.............. A Case Study in Piggybacking ................cccoovviiiiiiiniiiinceeeeeee,

....... 5



We absorb mailing costs, but prepayment is required. We accept checks, MasterCard, and Visa. To place
an order, indicate the total cost of the issues you wish to order, complete this order form, and mail it with
your check and the list of issues to The Insurance Forum, P.O. Box 245, Ellettsville, IN 47429. Please
make checks payable to The Insurance Forum. Indiana addressees please add 7% sales tax. If you wish to
pay by credit card, you may fax your order to us at (812) 876-6572, or call us toll-free at (888) 876-9590.

Total price of issues:

Indiana addressees please add 7% sales tax:

Total amount enclosed:

|:| My check is enclosed Charge to my: |:| Visa |:| MasterCard
Credit Card #: - - -

CVYV code: (three digit number in signature panel on back of credit card)
Expiration date: Phone number: ( ) - X

Signature:

Print Cardholder Name:

Shipping address: Billing address (if different):




